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This week, conference producer of the upcoming Sports Betting East Africa Summit; 

Jordan Crossley interviewed Jeff Halloran, the Managing Director of Sahara Games. Jordan 

and Mr. Halloran discussed how Sahara Games is both an operator and software provider 

to the African iGaming industry, what Mr. Halloran is looking for in the Business Startup 

Competition contestants and Mr. Halloran’s advice for operators who seek to create their 

own sportsbook software. 

 

Jeff Halloran 

MD  

Sahara Games 

Jeff Halloran has over 30 years of experience in the 

fields of emerging digital technologies and 

telecommunications. His previous positions include 

being the Founder, Chairman, and CEO of MT 

Dynamics a company specializing in advanced 

wireless enablement which is experiencing rapid 

growth mostly in the financial, lottery and gaming 

sectors. CEO of Mobile Tapestry specializing in 

digital lotteries, CEO of MT Exchange an international payment processing company and 

Managing Director of Halloran Investments a small cap investment firm focused mostly on 

real estate. 

 

Prior to that, he was the founder, Chairman, and CEO of Phantom Fiber Corporation 

(NASDAQ), a publicly traded company. It was the first company to produce a fully 

integrated mobile casino, the first fully integrated mobile poker application, the first live 

currency trading application, along with producing the first full pari-mutual and sport 

wagering applications. 



 

 

Jordan: Jeff, you have years of experience in multiple sectors, what excites you about the 

gambling sector? 

Jeff: I have worked in a number of sectors but to be blunt the gambling sector is fun. It has 

great clients and the ability to stretch your imagination as far is it can go in every aspect of 

the business. Technology, marketing, client services, financial, geographical – there are 

simply no boundaries or limits. Your only limit is your imagination. That non-restricted 

environment is what makes it so exciting for me. Also, my background is technology and 

this market can allow you to really push the technology making it your key market 

differentiator. 

 

Jordan: Sahara games are quite a unique company in that it operates both as an operator 

and as a service provider, do you find that by Sahara games having its own sportsbook 

software (Sahara Game Technology) that you are open to more innovation? 

Jeff: Well to give credit where credit is due, a number of components are provided by very 

qualified 3rd parties, we just do our best to integrate them into an omni-channel player 

experience. But odds or sports feeds or payment gateways are always best left to experts 

in those fields in my opinion. We do entirely manage the user experience, marketing, and all 

game play. So the experience and anything the player's touch is wholly managed by us to 

protect our brand. But owning that experience does give us the ability to be extremely 

innovative and we hope to provide players with a unique and pleasant experience. 

 

Jordan: You will be judging the contestants of the SBEA Business Startup Competition, 

what innovations would you like to invest in? 

Jeff: Well I believe innovation is the key word. The market is fairly mature so coming up 

with a different version of the same thing is hard to raise interest. What we would be looking 

for is innovation that can satisfy the regulatory bodies and is easy to monetize, that is key. 

A recurring revenue model is always important to us and although the product can be 

innovative and complex it needs to be presented simply. You must be able to take it to 

potential customers and simply say it does this, the commercial terms and your return is 

this and here is why we believe the regulatory markets won’t object.  I personally come 

from technology so I tend to steer towards online and mobile products but that is not 

saying we don’t have interest in products outside of pure technology. 

 

Jordan: Would you encourage more operators to develop their own sports book software? 

Jeff: That is a tough question because there are so many components to a quality 

sportsbook. What I would say is if you have a strength in a specific area such as affiliates or 

marketing or odds management or CRM technology or virtual games or in-play etc. you 

might consider building out your core competency and outsourcing the other components.  



This approach allows you to begin realizing revenue and paying some of the bills before 

having to complete an entirely fully functional product. Then that money you are making 

can help fund further development. Also, it forces you at the onset to properly architect 

your product by developing sound blueprint or framework with published API’s between the 

components. This way you always have clear delineated functional areas and understand 

how they communicate out of the gate making future enhancements much simpler. 

 

Jordan: What do you look forward to by being a part of the 4th Annual Sports Betting East 

Africa Summit? 

Jeff: I find the entire African market incredibly interesting and still a new frontier. My main 

objective is to learn and speak to colleagues, suppliers, and regulators and continue to 

improve my understanding of the market. Also in the time, we have been in the African 

market we have met friends and colleagues and it is always great so see them and socialize 

with them. 

 

The full interview with Mr. Halloran that includes his thoughts on whether software providers 

should begin operating as B to C operators will be published this Wednesday the 7th of 

March. 

Join Eventus International’s mailing list to receive the full interview with Jeff Halloran on 

Wednesday and other exclusive interviews with innovators and thought leaders in the 

gambling sector each week.  

Sign-up to Eventus International’s mailing list: www.eventus-international.com/connect 

Register for SBEA: http://www.sportsbettingevents.com/register-sbea-1.html 

________________________________________________

_________________________ 

Eventus International is proud to present the 4th 

installment of the Sports Betting East Africa Summit, 

which will be held in the serene setting of the Kampala 

Serena Hotel in Kampala Uganda from 10 – 11 April 

2018.  

We can proudly say that we have the longest and best 

reputation for hosting gambling conferences and 

exhibitions in the region and are well-known for 

presenting innovative ideas. 

Operators, regulators, affiliates, software providers and other companies who supply 

supplementary services to the gambling sector have used SBEA as a place to form new 

partnerships and strengthen existing relationships. 

In just four years, the show has had the participation of over 900+/- Delegates, 50+/- 

Sponsors and Exhibitors and 100+/- Speakers. Be sure to register your all access pass to 

our biggest and best event yet! 

http://www.eventus-international.com/connect
http://www.sportsbettingevents.com/register-sbea-1.html


Register for two days of thought-provoking discussions with your peers!

 

Register for SBEA: http://www.sportsbettingevents.com/register-sbea-1.html 

View Full Agenda: http://www.sportsbettingevents.com/agenda-sbea.html 

 

Contact our Marketing Manager to be secure your company’s space at our exhibition or 

sponsor the 4th Annual Sports Betting East Africa Summit. 

 

Lou-Mari Burnett 

Marketing Manager  

Eventus International 

Email: loumari@eventus-international.com 

Phone: +27829075850 
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